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With each chapter written by a team of sales executives and academics specializing in sales research and
theory, Bauer and the editors of this unique volume examine the five major selling trends today and provide
detailed discussion and real-world examples of them. Selling is dynamic and companies must be quick to
realize when a change in the way selling is done is imminent and adapt themselves to it. Now that sales
research is firmly legitimized in the academic community, the views of academics on these problems and
issues can be brought to the forefront of corporate attention. As a powerful insight into what's what in the
world of selling, how that world is evolving, and what it all means for corporations engaged in a vigorous
sales enterprise, this book will be thoughtful and provocative reading.

It is evident now that little of the academic research in selling was ever making its way usefully to corporate
marketing and sales executives. Nor were academics always eager to hear what the corporate practitioners
had to say, or to enfold corporate experience into their own thinking and teaching. There was a gap between
what was happening in the field and what was being taught in the classroom, while sales managers, trainers,
and consultants hunted for new conceptual frameworks to guide the development and implementation of
hands-on sales strategy. A series of programs first held in 1990 led to a major breakthrough in the creation of
a dialogue between professors and executives. The present volume reflects that dialogue, not only in the
topics it covers but in the way the topics are presented: jointly, with academics collaborating with
practitioners.
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From reader reviews:

Jennifer McMorris:

The book Emerging Trends in Sales Thought and Practice make one feel enjoy for your spare time. You can
use to make your capable far more increase. Book can to be your best friend when you getting pressure or
having big problem with the subject. If you can make reading through a book Emerging Trends in Sales
Thought and Practice to be your habit, you can get a lot more advantages, like add your current capable,
increase your knowledge about a number of or all subjects. You can know everything if you like wide open
and read a publication Emerging Trends in Sales Thought and Practice. Kinds of book are several. It means
that, science e-book or encyclopedia or other individuals. So , how do you think about this publication?

Leo Osborne:

In this 21st century, people become competitive in every way. By being competitive now, people have do
something to make these people survives, being in the middle of often the crowded place and notice by
surrounding. One thing that often many people have underestimated it for a while is reading. Yep, by reading
a reserve your ability to survive enhance then having chance to stay than other is high. For yourself who
want to start reading a book, we give you this specific Emerging Trends in Sales Thought and Practice book
as beginning and daily reading publication. Why, because this book is usually more than just a book.

Bert Martinez:

People live in this new time of lifestyle always attempt to and must have the spare time or they will get lots
of stress from both day to day life and work. So , once we ask do people have time, we will say absolutely of
course. People is human not really a robot. Then we question again, what kind of activity do you have when
the spare time coming to you of course your answer will certainly unlimited right. Then do you ever try this
one, reading publications. It can be your alternative with spending your spare time, typically the book you
have read is usually Emerging Trends in Sales Thought and Practice.

Ernestine Pagan:

As a pupil exactly feel bored in order to reading. If their teacher expected them to go to the library or even
make summary for some guide, they are complained. Just very little students that has reading's soul or real
their interest. They just do what the educator want, like asked to go to the library. They go to generally there
but nothing reading very seriously. Any students feel that reading through is not important, boring along with
can't see colorful photographs on there. Yeah, it is being complicated. Book is very important to suit your
needs. As we know that on this era, many ways to get whatever we want. Likewise word says, ways to reach
Chinese's country. Therefore this Emerging Trends in Sales Thought and Practice can make you sense more
interested to read.
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